Introduction
How are global economic networks -including transatlantic economic networks -governed? I suggest that they are governed by the totality of strategically determined, situationally specific, and often episodic conjunctions of a multiplicity of sites throughout the world. These sites have The paper aims to increase our understanding of how global economic networks are governed and improve our capacity to analyse these new forms of governance, rather than to promote law reform or advance a specific political or institutional agenda. Consequently, its perspective is more sociological than normative. It adopts, for the most part, the standpoint of strategic actors. Relations among strategic actors can be envisaged as involving different types of organisations, whether firms, states, or regional or international organisations. Alternatively, we can see them as implicating different structures of governance, whether market-based, polity-based, or based on conventions in the form of international agreements. From a third perspective, these relationships put into play global economic networks and various sites of global legal pluralism. The paper is intended to highlight all of these perspectives. The remainder of the paper is divided into four main parts. The next part (Part 2) discusses the meaning of globalisation. Part 3 introduces the global commodity chain in toys, which provides an empirical anchor for the theoretical argument. Part 4 then summarises the basic theoretical argument regarding global legal pluralism. Part 5 identifies some of the sites of global legal pluralism which are the most significant for this global economic network. On the basis of this discussion, the conclusion sets forth a series of hypotheses for future research.
The meaning of globalisation
Thinking about how global economic networks are governed requires a concept of globalisation. By globalisation, I refer to an aggregate of multifaceted, uneven, often contradictory economic, political, social and cultural processes which are characteristic of our time. This paper concentrates primarily on the economic aspects, but these need to be set within a more general framework.
In economic terms, the most salient features of globalisation, driven by multinational firms, are for the present purposes the development of international production networks (IPNs), dispersion of production facilities among different countries, the technical and functional fragmentation of production, the fragmentation of ownership, the flexibility of the production process, worldwide sourcing, an increase in intra-firm trade, the interpenetration of international financial markets, the possibility of virtually instantaneous worldwide flows of information, changes in the nature of employment, and the emergence of new forms of work.
Viewed from a political standpoint, globalisation has witnessed the rise of new political actors such as multinational firms, non-governmental organisations and social movements. It has tended to weaken, fragment, and sometimes even restructure the state, but has not by any means destroyed or replaced it. Globalisation has also altered radically the relationship to which we have become accustomed in recent history between governance and territory. It thus has blurred and splintered the boundaries between the domestic and external spheres of nation-states and of regional integration organisations; fostered the articulation of systems of multi-level governance, interlocking politics and policy networks; and helped to render universal the discourse of and claims for human rights. In many political and legal settings, such as the European Union, it has raised serious questions about the nature and appropriate form of contemporary governance.
Among the manifold social processes involved in globalisation are the spread of certain models of production and patterns of consumption from specific geographic/political/national contexts to others. Contradictory tendencies have developed towards internationalisation and localisation within as well as among different regions and countries. We have also witnessed the uneven development of new social movements based on different, if not alternative, forms of community.
Seen as a cultural phenomenon, globalisation has implied the emergence of a new global culture, which is shared to some extent by virtually all elite groups. This has enhanced the globalisation of the imagination and of the imaginable.
2 At the same time it has contributed to the marginalisation of many local cultures. Consequently, it has sometimes increased the range and depth of international and infranational cultural conflicts, as well as resistance to new forms of cultural imperialism. Barbie is a global product, if by 'global' we refer to the fragmentation of the production process, the dispersion of production facilities among different countries, and the organisation of production within international production networks.
A global economic network: the global commodity chain in toys
We can understand this industry most easily by conceiving of it as a global commodity chain. By 'commodity chain', I mean 'a network of labor and production processes whose end result is a finished commodity'. 5 Global commodity chains tend to be strongly connected to specific systems of production and to involve particular patterns of coordinated trade. comprises two different aspects. The first is structural, the second relational. 
Global legal pluralism and the global commodity chain in toys

The theory of commodity chains
We are now in a position to consider in more detail the interconnection between global legal pluralism and the global commodity chain in toys. Let us, following Hopkins and Wallerstein, use the term 'boxes' to refer to the separable processes involved in the international toy industry. 22 The boundaries of each box are socially defined, and so may be redefined. We have already seen that invention, finance, marketing, and retailing in the international toy industry are concentrated, the first in the USA, the second and third in the USA and Hong Kong, and the last, so far as control is concerned, in the USA and to a much lesser extent Europe and Japan.
Number of component units
Geographic concentration or dispersal
Production, however, is potentially much more dispersed, even though until recently it has tended to be concentrated in Asia. The geographical separation of production from finance, marketing, and retailing is encouraged by international norms concerning the customs operations known in the EU as inward processing and outward processing. How is such diversity managed? Taken together, these different but interwoven sets of norms, whether legally binding in formal terms or soft law, amount to a distinct regime for governing global economic networks. They are, however, less a structure of multi-level governance than a conjunction of distinctive institutional and normative sites for the production, implementation and sanctioning of rules.
Property arrangements
Modes of labour control
Links between different chains
In the specific case of the toy industry, they testify, in part, to the structure of authority and power within these inter-firm and intra-firm networks, which are characterised by a buyer-driven, rather than a producer-driven, governance structure. These new normative forms for governing global economic networks are among the reasons why the American, EU, and
Chinese firms and economies are so intimately linked in the internationalised production and distribution relations which are characteristic of globalisation.
<http://www.snc.edu/baad/ba485/spr1998/group8/history.htm>.
Several more specific hypotheses can be derived from this discussion. First, global legal pluralism is a way of describing the structure of the sites taken as a whole. Seen from the perspective on a specific global commodity chain, global legal pluralism may be described as a network, even if some segments of the network may be occuped alternatively by two or more possible sites.
Second, the sites of global legal pluralism may be classified provisionally into three rough categories. Some sites are market-based, being generated by economic actors as part of economic processes. Some are polity-based, in that they form a part of established political structures. Others are convention-based, deriving from agreements between governments. This classification scheme distinguishes between different types of sites according to their mode of creation.
Third, the various sites differ in decision-making structure, that is, in their institutions, norms and processes. These factors affect the outcomes of the various sites, including the different ways in which they allocate risk. At the same time, however, it is important not to overlook the extent to which sites are interrelated, for example in relation to institutional arrangements such as jurisdiction, copying or borrowing of norms, and the interconnection of their dispute-resolution processes.
Fourth, the sites are not all equally vulnerable to economic pressures. It is going too far to say that the network of global legal pluralism which is put into play by the economic processes of any specific global commodity chain reflects the structure of authority and power in the global commodity chain in question. Some types of institutions, some types of processes, and some types of norms are more permeable to economic processes than others. 
